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Do you like to get a new Do you want flexibility in Do you want to minimize -+ Are you a business owner?
automobile every few how long you keep the the immediate costs of .
years? P> automobile, and what depreciation and minimize [
PR o
modlflciglglzms?you can your purchase price: e “ ;> Buying offerfs several
T T ’( advantages, including
Yes No Y Y control over the duration of
Yes No — ownership, discretion to
l N v use and customize, and the
e © s { - potential to protect the
Are you concerned about I ‘ v value of the asset and
automobile safety features Consider bgylng a used You may be able tq deduct ultimately sell/trade.
and technology quickly automobile to take certain ownership and
becoming obsolete? advantage of the operation costs associated I
depreciation that has > with the business use of \/
T T already occurred. your automobile. Be mindful of the
Yes No — disadvantages of buying,
including sunk costs,
depreciation, the
- responsibility for repairs
Do you drive a significant (potentially beyond
¥ number of miles each year? — — warranty), and the hassle of

trading in or selling.
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No Yes tg Leasing (even with a 4
high-mileage lease) may Consider conducting a
not be advisable due to break-even analysis as you

, : mileage limits and the assess the overall financial

Consider leasing your ) ; . . . .
next automobile. Are you a business owner? expensive per-mlle overage |mpact elthgr buylng or
and wear-and-tear fees. leasing.
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Yes No
Be mindful of the
l disadvantages of leasing,
W Leasing offers several and recognize that the total
You may be able to deduct advantages, including a costs over time may be
certain leasing and short-term commitment, higher than with
operation costs associated > »> warranty coverage, and  >»> ownership, particularly if
with the business use of temporary use of a you buy out your lease at
your automobile. depreciable asset. the end of the term.
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About Us

R.W. Rogé & Company, Inc. is a "Fee-Only" financial planning and wealth management firm serving clients virtually and locally
across the country with offices in New York, Massachusetts, and Florida. The company was founded on a “client first” culture and
proudly commits to acting in the best interest of its clients as a fiduciary.

With over 35 years of experience, we understand that managing your wealth is like a journey - you start with a plan and are
prepared to address any unexpected obstacles along the way. Our mission is to help clients Plan, Achieve and Live® the life they
want.

If you would like to learn more about our firm, or wish to arrange a no obligation, complimentary initial meeting, please contact us
at 631.218.0077, or via e-mail at info@rwroge.com

Steven Rogé, MBA, CFP®, AIF®, Chief Investment Officer & Managing Director
900 Cumming Center, Suite 321-T Beverly, MA 01915
info@rwroge.com | (631) 218-0077 | www.rwroge.com



